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Sound familiar?  
Contact us on 0161 355 300 or email david.hughes@bcpsoftware.com to find 
out how our Accord ERP could benefit your business.  

4 key signs your ERP needs replacing 

 

You lack the ability to update/change elements of your system 
The key issue with a legacy system is that it’s often no longer supported or 
maintained by the provider. This means as your business grows and regulatory 
demands change, your system will not be able to keep up because it is not agile 
or scalable.  
 

Don’t let your old ERP system hinder your business’s growth potential, instead 
find one that enables your staff to spend less time on paperwork and more time 
maximising your revenue! 

 

You rely on people for information rather than your system 
Do you have to wait until the end of the day to learn about the orders processed 
or worse, until the end of the month to see overdue invoice payments? There’s 
no need. The ability to see the latest business activity and performance is one of 
the hallmarks of a modern digital supply chain. However, if you have a legacy 
system you will have limited reporting capabilities. This means you will not be 
able to make time-critical decisions. 
 

You have multiple systems that don’t integrate with each other 
It’s easy to assume that undertaking a digital transformation means 
implementing the latest tech solutions. However, if these new systems are unable 
to communicate effectively with your ERP, you run the risk of them becoming a 
burden to your business.  
 

If your staff have to import information from one system to another, or export 
data into spreadsheets for further analysis, then your business is not as efficient 
as it could be. 

 

Your system is not mobile friendly 
Sales team that work out of the office need to have access to the latest product 
trends and sales performance. Therefore, your customer relationship 
management (CRM) system needs to be optimised for mobile and tablet systems 
while they’re on the go. If not, they could miss out on a range of new sales 
opportunities. 
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